ATTRACTION PLAN FOR YOUR
PERFECT CUSTOMERS/CLIENTS

1) PART 1: Think of your favorite customer – the one that was/is a joy to work with, who pays on time, who takes your advice and values your services (and if you are just starting a business or beginning to focus on a new niche, then imagine what that client might be like).

List all of their qualities or characteristics that come to mind, be specific, include those things that go without saying.  You can’t be too picky – after all, this is what is perfect for you.  And don’t just list what you think might be available or possible – let your heart run free.

2)  PART 2:  Finally, think of two or three words that describe your way of being

For example:  connected, curious, learning, growing, having fun, inspiring

Add a phrase or two that succinctly states the result you desire to produce in/for your clients:

3) PART 3:  Now, list ALL of your best qualities, those that you are frequently complimented and praised for – the things that are “just who you are”:

4) PART 3 continued:  List the services that you provide (or want to provide) that you do really well, that come naturally to you, that you are known for:

5)  PART 3 some more:  Include your boundaries:  for example

My Perfect Client expects me to return phone calls and answer emails twice daily at specific times (or whatever is true for you).

My Perfect Client expects me to be available during regular business hours (be specific for you)

And so forth – the more you are clear about taking good care of yourself, the more energy and ability you will have to care for your clients.

6)  PART 4:  Look over all that you have written for Part 3, and notice where you may have good intentions and you are not quite at 100%.  These are the things for you to improve to be even more attractive to your clients.
Choose whichever one grabs you right now – and only pick one.

Now, think of a single action or step you could take to shift yourself toward 100%.

Commit to take that action within a specific timeframe.

When that step is done, look to see if there are additional steps to take, and, if so, use the same process for the next one.

When you are good enough on that quality, CONGRATULATE YOURSELF AND CELEBRATE!

Then, you can look to see if there is something else you would like to improve, and use the same process.

GOOD JOB, TODAY!

Thank you for taking the time to create a plan that will magnetize your Perfect Clients to you, and also help you to easily pass by those who are not.

Any further comments, questions, successes?

I would love to hear from you.
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